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A AcTUALILT.  EiUNISTARRRO  PRITELIS

way of doin

business
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Urgency
Changing business needs
Frustrated end-users

End of maintenance

Resources
Time
People

Project backlogs

Cost
Upgrade
Infrastructure
Technical debt



The digital company: Future-state \

-

today
. .

solutions and business

processes

Under 20% "

| ‘ocus innovation on the
<20% that differentiates

\':\ . ™
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Maintenance Timelines for SAP ERP6.0

SAP ERP 6.0
EHP 0-5

Customer-Specific Maintenance

SAP ERP 6.0
EHP 6-8

Customer-Specific Maintenance

2023 2024 2025 2026 2027 2028 2029 2030 2031 2032 2033 2034



https://support.sap.com/en/release-upgrade-maintenance.html

SAP’s Product Strategy — S/4AHANA aleud publlc edition

Intelligent o2 N3
Enterprises are ol Spendmanagement  Supplychain

and business network management

Customer
capital relationship

management management
Cloud ERP

Business Technology Platform

b RIS

=Y
-~ -



SAP S/4HANA Cloud, public edition

Clear, differentiated value proposition

Run with
industry best
practices
to improve

operational
efficiency by

running on
preconfigured

processes

Get
innovation
moving
With a solution
which is always

up-to-date and
secure

L 5
*‘\f\'

Nv:‘: }. ,‘l .

Build your
own

breakthroughs

with cloud
compliant

extensibility tools
which won’t slow

you down

R TSA
R «

TR

Move to the
cloud with
confidence

by using proven
guidance to
deliver speed +

predictability

L&
1aal s ‘rA "y
JEIIIIRI IS TU &b

Simple To Use p




Cloud ERP

with a complete, modular SaaS ERP solution to see, respond, and automate your business

50+ years

of SAP ERP and industry experience packaged in a ready-to-
run SaaS ERP

Finance Sales Procurement Services Manufacturing Business
Platform
18 |

Core ERP Service-centric Product-centric Business platform

scope scope scope for extension +
integration




My Home in S/4HANA Cloud

Search the entire

Notifications

SADA

Home ~

My Home Accounts Payable -

To Dos

Tasks (0)

Situations
requiring
attention

Situations (16)

This sales guotation is about to
expire

The validity of this sales quotation ends in 999
days, and 0,00% of its net value has been
referenced by sales orders. Check if you ne...

This sales quotation is about to
expire

The validity of this sales quotation ends in 999
days, and 0,00% of its net value has been
referenced by sales orders. Check if you ne...

aster Data - Business Partners

Al o~ Search

Master Data - Handling Units

This sales quotation is about to
expire
The validity of this sales quotation ends in
28118 days, and 0,00% of its net value has

been referenced by sales orders. Check if y...

system for anything

Order Fulfillment Management v

Sales Management v

Shipping

Tabs to navigate to
detailed transaction

This sales quotation is about to
expire

The validity of this sales quotation ends in
28118 days, and 0,00% of its net value has
been referenced by sales orders. Check if ...

This sales quotation is about to
expire
The validity of this sales quotation ends in
28118 days, and 0,009 of its net value has

been referenced by sales orders. Check if y..

o Ks

Built-in Support,
Learning Assets and
Community Access

The validity of this sales quotation ends in
28118 days, and 0,00% of its net value has
been referenced by sales orders. Check if y..

Situation created 1 month ago

Situation created 1 month ago Situation created 1 month agg RS

saaied 1 month ago

Situation created 1 month ago

Situation created 1 month ago

Overview pages
by line of
business

Scaling the Heights of Business-to-Business Commerce with Digital Networks
Whether in supply chain management or aeronautic science, visibility and...

ey Billing Processing
Apps & Quick access to the
Favorites Recently Used Frequently Used most | m po rtant

transactions

Delivery Performance
Delivered as Requested

Sales Orders
Demand Fulfillment

Sales Management Overview
Track Execution

@ My Sales Overview

Test Billing Document Create Billing Documents
Request API VFO4

Pick Outbound Delivery

Track Sales Orders

Manage Billing Document
Requests

Create Billing Documents Quotation Conversion Rates
VF01 Walid/Not Completed



Home ~ o

NyHome  Purchasing v SosrcigandComtracing v Malmersce Mamnisg v Treaswyhccomnting v Seff Senvices

Simplify everyday work -

Appreran Pure 020500 2 2 Appeous Perchare Crdar AZDIEINETS Appecse Parchase rdee A00L3GRAL

with an intuitive, personalized, intelligent, _—
and collaborative user experience

| Medump | ®e

Wrrage Fagas

=
Suppier Evalussion
Porctueing,

Finance
[ET : : B
Source of Supply Managesent
Sourchg and Cortctng Sodrg .

SAP User Experience in
SAP S/4HANA Cloud Public Edition Apps and Activies -

Favodies  RecernActvities  Freouemly Used

O _ ’ — e

Intuitive Collaborative - oo B e i s g i i s i i

Pt Hatlers

B3 remicn catc rntonns

Start
Personalized

Procurement . . r s
Purchase Requisition 1 p R [ 344

Marage Matrenance Plans s Awerage Appreval Time Manage Naintenance
Fhe - e

iPad Pro 11-inch
Masege Cads  Shaw Nore

Intelligent

799.99 uso ve bare Ty .. & Purchucing Spesd g2 g s Supplier Purforrraicy M
. e 2% 2z s 5 v Suxte Tesvevans Wor
Qperational Score anc Purchasing 5.

Monitoring Apps

®g
e

Quatatio
Cor
zen
-
Customer Projects

Rw Matrriy s




Collaborate easier and faster with SAP and Microsoft Teams

Collaborate easier and faster with SAP and Microsoft Teams

SAP Collaboration

Manager

ated
collaboration directly
inaicie the SAP Flori
Lsunchpad to
Increases overall user

Collaborate easier and faster with SAP and Microsoft Teams
Integration with Micresoft Teams




Collaborate easier and faster with SAP and Microsoft Teams

SAP Collaboration
Manager

Seamlessly integrated
collaboration directly
inside the SAP Fiori
launchpad to increases
overall user efficiency

T tome «

Navigate to Home

My Home

Internal Sales v

Billing Customer Returns

< e Screenshot 6/26/23... & (© X
Today 2:31 PM

(©) Screenshot 6/26/23 2:31 PM

internal_sales_rep example.com invited purchaser example.com to
the chat.

[ is the number correct?

&

Customers and
Products

Internal Sales

pntly Used

@ My Sales Overview

Version 2

(23127

&
Scheduling Agreement
Processing
Internal Sales

Screenshot Name:

Created today

Screenshot 6/26/23 3:38 ...

Standard’ -

Sales Order:

Sales Orders Standard v

Sales Order

Sold-to Party

Screenshot

Go to Linked Screen 3

Sold-to Party Customer Reference Requested Delivery

Create ¥  Create with Reference v

Customer Reference Requested Delive.. Overall Status

To start, set the relevant filters and choose "Go".

Done Cancel

Manage Tiles




Collaborate easier and faster with SAP and Microsoft Teams

Integration with Microsoft Teams @ v

9 Send E-Mail

Microsoft Teams Q, Search

Teams n General posts Files Personal Tab  SAP: Open Orders - ... - . Q AS Chat @ MinOSOﬁ TeamS )

o . )
R If your site isn't loading correctly, click here

n Sales Team . E! ? Manage Sales Orders - Version 2

General

1 hidden channel open sales orders* e

& AsTab ||+ SaveasTile

I CERD Sales Order: Sold-to Party: Customer Reference Requested Delivery Date: Overall Status:

Activity Search Q sl sl sl This Week (04/30/2023 —... [ (Openx

1oy Document Date:

Develope i@ m Adapt Filters (2)

Sales Orders (14) Create ¥  Create with Reference ¥  Delivery Block v  Billing Block v @ (@l v
Sales Order 1¥ Sold-to Party Customer Referen... Requested Delivery Date Overall Status  Billing Block Status Net Value Document Date

325841 SK Vision Corp-C (1000294) 20230503 05/06/2023 Open Blocked 700,17 usD 05/03/2023
325840 NK Bikes-S (1000293) 20230502 05/06/2023 Open Not Blocked 70.736,00 usD 05/02/2023

325839 Power Sports Inc-N (1000291) 20230501 05/02/2023 Open Not Blocked 70.736,00 usp 05/01/2023

“Share as Chat” and “Share as
Tab” in Microsoft Teams
improves collaboration
among users via established
channels

O 000

325838 NK Bikes-S (1000293) 20230501 05/05/2023 Open Not Blocked 89.320,00 usp 05/01/2023
325836 Power Sports Inc-N (1000291) 20230501 05/02/2023 Open Not Blocked 89.320,00 usD 05/01/2023
325835 SK Vision Corp-C (1000294) 20230501 05/04/2023 Open Not Blocked 89.320,00 usD 05/01/2023

325834 Tech Bike Corp-W (1000292) 20230430 05/02/2023 Open Not Blocked 70.736,00 uso 04/30/2023

000

325833 NK Bikes-S (1000293) 20230430 05/04/2023 Open Not Blocked 70.736,00 usD 04/30/2023

325832 Tech Bike Corp-W (1000292) 20230429 05/01/2023 Open Not Blocked 70.736,00 usp 04/29/2023

O 00

325827 NK Bikes-S (1000293) 20230428 05/02/2023 Open Not Blocked 440.332,00 usD 04/28/2023
325826 Inland Corp (1000290) 20230428 04/30/2023 Open Not Blocked 440.332,00 usD 04/28/2023
325825 NK Bikes-S (1000293) 20230428 05/02/2023 Open Not Blocked 70.736,00 uso 04/28/2023

325824 Inland Corp (1000290) 20230428 04/30/2023 Open Not Blocked 440.332,00 usp 04/28/2023

0O 000

325821 NK Bikes-S (1000293) 20230426 04/30/2023 Open Not Blocked 70.736,00 usp 04/26/2023

? 0
9 g& Join or create a team
Help




Overview pages

Embedded Analytics powers the user experience and directs the user to the most critical situations

W Sales Management Overview v Apps v Search in: Apps

Standard -

Display Currency: * Sold-to Party: Sales Organization: Distribution Channel: Sales Office:
European Euro (EUR) ! o m Adapt Filters (1)

~ s

Incoming Sales Orders Customer Returns Incomplete Sales Documents Backorder ltems Profit Margin Blocked Sales Orders

By Month By Month | USD Number of Documents By Top 4 Critical Plants By Month By Issue

14 Y 2’ 17,6 470 9 K 29,8 % Credit Block in Sales Orders

I 3.079,5K

By Number  ~ Net Value | USD By Document Category Number of Items Net Value | USD

Billing Block in Sales Orders
- 1.251,2K

Number of Orders K 250M

Delivery Block in Sales Orders
| 1.018,0_K_

~ ’ Incomplete Data in Sales Orders
) P SO0

143 164,2K UsD

B returns [l Order
September B Cuotation [l Credi
Value of Current Year B Fartially Confirmed (No. Of) 2022
= Net Value of Previcus Year B Unconfirmed (Mo. Of) B sslesVolume —e— Profit Margin
B rumber of Current Ye

== MNumber of Pre

Overdue Sales Orders

By Issue

Delivery Issue in Sales Orders
I 418.500,0K

Inveicing Issue in Delivery
| 78.555,0K




SAP Business Al approach

Relevant. Reliable. Responsible.

+ .,
© Joule

A copilot that truly understands your business

Finance | Supply Chain | HR | Procurement | Marketing and Commerce | Sales and Services | IT

Embedded Al capabilities
Cloud ERP Human capital
management

Spend management Customer relationship
and business network

management

Business Technology

Platform

Al foundation
on Business Technology Platform
)

Al ecosystem partnerships and investments
ANTHROP\C

aws
% DataRobot

® cohere
Google Cloud

- databricks

Microsoft



Search or ask the Digital Assistant

Joule

Sales Demo PNK/100

E! Home ~

My Home Internal Sales | v Sales Management | v Analytics | v

Reduce average search time across = e e
applications by up to 80% with an Al To Dos

i eplacement Lapto Tasks (2) Situations (3) C 8 min. ago
copilot that helps you work faster RSy

Approve Purchase Requisition 10065798 00010 Approve Purchase Requisition 10065797 00010
2,450.00 ewr 1

Benefit from smarter insights
and quick answers on demand

I 4

Supplier Evalt

InSIghts < S : Internal Sales Overview

Internal Sales

Solution Order Management Purchasin

Achieve better outcomes when creatin | —G—GSG_GG—

content, code, and more By Month | EUR Manuiactring » el Jones,

Discover the new features and changes in this release
2 1 = ISER Overview Sales Proces h l ?
89 K 266.1K | HOW can I (S p yOU g

Source of Supply Management
Sourcing and Contracting

Sourcing and Contracting

4 Months

Maintain full control over Aope and Actites <
decision-making and your data privacy

Create Sales Orders Monitor Recommendations for

Purchasing Automatic Extraction Sales Document Completion Track Sales Orders (#] My sales Overview

An and

isi ) M Sales Ord
e (‘:realelP‘fnchase Requisition Sales Order Fulfillment Manage Sales Order Customer - 360° View ana'geJ ales Orders

WMonitor Settlement Procurement Overview g i Manage Billing Docume

Roadmap—subject to change*



Get innovation moving

Stay ahead by always getting the latest process and technology innovation

Systems “continuously upgraded” and always on latest and greatest, eliminating major upgrade projects allowing fast and cost-
effective adoption of new innovations.

Fast & Continuous Access to New Innovations Twice a year all those
features and further innovations are
Customers receive new features on a continuous basis via updates. Currently, delivered via releases.

we ship them on a monthly basis.

EEENE
in February

— 1

Minimal Disruption, Maximum Business Continuity
Monthly feature updates are optional and nondisruptive. 2 Release

in August




Get innovation moving

with compliant expansion into new regions with the widest aj_d de coverage of any SaaS ERI\»

Go global with confidence with
globally-ready localizations

Deep: Country-level localizations
integrated

end-to-end at a deep functional
level

Compliant: Up-to-date
regulatory compliance for tax,

statutory reporting, and
business-to-government ization.as a self-service for SAP
interactions A Cloud Public Edition @

Everywhere: Geographic
coverage for 59

countries/regions in 33
languages. Expand further with
localization-as-a-self-service
tools

Includes content for: Accounting Payments Invoicing Reporting

1 CurrentS/4HANA Cloud customers using SAP Central Business Configuration (CBC) with 3-system landscape en&erﬂ'can participate in .. Belarus, Venezuela, embargo countries
and SAP delivered/planned Local Versions are excluded


https://dam.sap.com/mac/u/a/eko8p9L.htm?rc=10
https://www.sap.com/germany/about/agreements/export-statements.html

Build your own breakthroughs
with differentiating extensions, automations and intelligence

d business
owere ProCeS
P~\’° S@

Low Code
Key User ccosystem solutiop Extensibility
Extensibility
Spend management
and business
networks
) o Customer
Humancapital —  cpecificand s, , relationship
management b\)c} N management
oy
Cloud ERP
Business Technology Platform
Developer Pro Code
Extensibility Extensibility

Keep core clean and deliver
breakthrough extensibility

EXTENSIBILITY INTEGRATED IN SAP S/4HANA CLOUD SIDE-BY-SIDE EXTENSIBILITY



GROW with SAP

How to choose your individual cloud journey?

/ -

Cloud journey 1

New to SAP, not a customer yet, but
wanting a processes redesign,
implementation of best practices, a
continuous innovation cycle?

Cloud journey 2

NOT new to SAP, you are our customer, but
wanting a processes redesign towards
business and industry standards,
implementation of best practices instead of
customizations?

New (greenfield) i mentation
W (greenti _klg:pl% N

"

e —— Ve o

Cloud journey 3
New (greenfiel
your subsidiaryt,o par

NOT new to SAP, you are our customer, but
wanting for your daughter companies a
smart, integrated, connected and

¥

=k

straightforward solution to cover the ‘group’? ~ (Two-Tier apprf)aCh) » :
' "b Y 3 T

i, G S

VO T

e



Highly standardized, with
best-practice support and
based on a clean core

@

NEW
Highly standardized, with
best-practice support and
based on a clean core

-

Transitioning to SAP S/4HANA Cloud Public Edition with_€_1 & 2

SAP S/4HANA Cloud

“Big Bang” Implementation
Public Edition

&>

Apply business model
innovation

R

Phased Implementation

e

SAP S/4HANA Cloud
Public Edition

&R

Incremental rollouts of
organizational units
and/or configuration

Phasing Options
Company codes/legal entities
Business Units
Plants
Business Processes



Transitioning to SAP S/4HANA Cloud,Public Edition with Cloud journey 3 .,

Two-tier ERP lets large enterprises adopt SaaS ERP based on their own priorities, pace and scale—while balancing:
* Speed versus governance

* |ndividualization versus standardization
* Autonomy versus integration

i

& X

Headquarters

Acquisitions Subsidiaries Incubations Divestitures Autonomous

divisions

S Tier 1

ECCinstalled base or
S/4HANA Cloud private edition

Five distinct profiles

Agility Flexibility Autonomy Compliance



Accelerate go live

with guided tools and methodology and a predictable scope and timeframe

Digital Discovery Industry Best Practices

sell from Stock (BD9)

Cioud-natree Bawl Pracicm
R drikais P ] 1 Do Py T e’y e o TP iy g

TR R P M -

Explore the full breadth and depth of best Assess fit to standard against SAP Best
practice processes to rapidly define scope, Practices based upon the many years of SAP
benefits and a predictable implementation industry experience

Services & Tools

rrrrrrr

TP Q@D OB P

B

Accelerated services, producing predictable
results enabled by integrated tools (CALM*)
and methodologies (Activate)

* Cloud Application Lifecycle Management



< HEXY  sapsiaHANA Cloud - Digital Discovery v

Digital Discovery Action v

START
Start
@ Start your discovery here!
BUSINESS CONTENT
Pre-selection packages
& Start with a preselection here!
LOCALIZATION & LEGAL ENTITIES
Localization

A
g' Select relevant countries
SCOPE SELECTION
Sourcing and Procurement
55% .
35/64 in scope

Asset Management

100%
° 4l4in scope

\ R&DI/Engineering
28% .
7/25 in scope

Manufacturing

55% .
28/51 in scope

Supply Chain
39/59 in scope

530 Sales
31/58 in scope

Service
0/7 in scope

\ Human Resources
33% .
2/6 in scope

) Finance
33% .
53/163 in scope

zah Database and Data Mngt.
8/29 in scope

66%

0%

\ App. Platf. and Infrastr.

Test_Anita (Edit access)

Localization

Please select the countries/regions below that are applicable for your implementation. Based upon this selection the discovery assessment will show the available scope items to select. Some localizations may reg.ire additional sub:

Refer to slide "Localization-relevant SKUs" in the SAP S/4HANA Cloud licensing overview document.

For additional localization guidance, refer to field guidance document on SAP S/4HANA Cloud Localization.

© Please be aware that scope item availability may not be the same for all selected countries/regions. Note, not all available scope items for a given country/region are localized to comply with business/and legal requirements ar

regional, state, city or municipality-level legal requirements as part of our standard solution.

Refer to country/region-specific functions on delivered localization for the various local versions.

Total Number of Legal Entities Required: 3

SAP Delivered Local Versions Customer Local Versions (Early Adoption Program)

Please check Note 3483867 carefully for Localization restrictions and plan accordingly.

APJ

Country/region
Australia

India
Indonesia
Japan
Malaysia

New Zealand
Philippines
Singapore
South Korea

Thailand

O 0000 oooooao

United States Minor Outlying
Islands

GC

Countryiregion

China

O

[J Hong Kong

)

EMEA

Country/region

Belgium

Denmark

Egypt

Finland

France

French Guiana

French Polynesia

French Southern Territories
Greece

Guadeloupe

Ireland

Israel

ltaly

Kingdom of Saudi Arabia

Kuwait

O0o0o0O0O0O0o0o00O0o0oooo

Luxembourg

Other Countries/Regions (Not on roadmap)

# Entities

Scope Localization Matrix

MEE

0 o

©

Country/region # Entities
Austria
Bulgaria

Croatia 1

O0000oo0oo

©

Czechia
Germany
Hungary
Kazakhstan
Poland
Romania

Russia

Serbia 1

© O

Slovakia

Slovenia 1

00O

Switzerland

Llkraine.

ASsess
customers’
geographical

needs and
future growth
plans

ns in consideration.

oased on the preconfig

North America

Country/region H#E
] Canada

"] United States

Latin America

Country/region #IE
Argentina

Brazil

Chile

Colombia

Mexico

Peru

U uu gy



Digital Discovery

START

@

ELTY  SAP SI4HANA Cloud - Digital Discovery v

Start
Start your discovery here!

BUSINESS CONTENT

&

Pre-selection packages

Start with a preselection here!

LOCALIZATION & LEGAL ENTITIES

W

Localization
Select relevant countries

SCOPE SELECTION

32% '

57%
20%
21%
A44%
EGQ
0%
EEQ
17%
21%

29% ‘

2%

Sourcing and Procurement
35/110 in scope

Asset Management
4/7 in scope

R&DIEngineering
7/35 in scope

Manufacturing
28/136 in scope

Supply Chain
39/88 in scope

Sales
31/87 in scope

Service
0/15 in scope

Human Resources
2/6 in scope

Finance
53/306 in scope

Database and Data Mngt.
8/39 in scope

App. Platf. and Infrastr.
4/14 in scope

Sol. for Specific Industries
1/63 in scope

Action v

Test_Anita (Edit access)

Pre-selection Packages

Become an Intelligent Enterprise faster by leveraging pre-selected scope packages.

Learn how ready-to-use, pre-selected scope packages can accelerate your SAP solution deployment.

- Simplify all phases of your deployment project including discovery and user adoption

- Get a reference solution with pre-selected processes and example data for required scope items (best practices) of your industry and/or your line of business.

- Utilize the pre-selection in your implementation project, focusing on process adaptations to your requirements rather than designing from scratch.

Please choose from the pre-selection packages to define a default set of scope items (best practices) in the discovery assessment tool. After that you can simply discover SAP S/4HANA Cloud in the discovery tool and check for additional

Baseline Pre-selection ERP Scenarios

ASSess more
efficiently with

the pre-
selection
packages

This bundle includes scope items essential to the implementation of key business processes for your company (Invoice to Cash, Record to Report, Order to Fulfill and more). The objective is to provide a rapid and focused implementation of business processes for your project. While most business processes ar¢
functionality based scope items on your specific project once you have successfully established the baseline. The bundle includes 69 scope items providing an operational solution once deployed. There are additional services available that provide a pre-configured explore environment within weeks, personaliz
you to visualize and consume the SAP leading practices, please ask your SAP/Partner Account Executive for more details.

'

Baseline

This bundle covers key end-to-end
processes for your company in the areas
of Sales, Finance and Procurement. A
sample of the Business Processes
delivered includes Invoice to Cash, Order
to Fulfill, Record to Report and Procure
to Receipt.

N\

PRE-SELECTION ERP SCENARIOS

Below packages include scope items that are most relevant to the respective ERP scenario.

Finance-Led ERP

Finance-Led ERP provides key financial
management best practices to run
administrative ERP which also includes
procurement and sales capabilities.

Service Centric ERP

Service-centric Cloud ERP provides key
financial management best practices to
run administrative ERP as well as project
and service-related capabilities with
industry-specific capabilities to support
service-oriented industries for midsize
and large companies.

Product Centric ERP

Produce and Sell Standard Products
(PSSP) is one product-centric scenario
that provides all capabilities required to
run make-to-stock-based production
followed by selling the produced goods
from stock.



< XY sapsiaHANA Cloud - Digital Discovery v

Digital Discovery

START

Start
@ Start your discovery here!

BUSINESS CONTENT

Pre-selection packages
& Start with a preselection here!

LOCALIZATION & LEGAL ENTITIES

W

Localization
Select relevant countries

SCOPE SELECTION
55% '

100%

28% .

Sourcing and Procurement
35/64 in scope

Asset Management
4/4 in scope

R&DIEngineering
7125 in scope

Manufacturing
28/51 in scope

55%

Supply Chain
66% ppy
39/59 in scope
Sales
31/58 in scope

Service
0% .
0/7 in scope

Human Resources
2/6 in scope

Finance
53/163 in scope

Database and Data Mngt.
8/29 in scope

App. Platf. and Infrastr.
4/13 in scope

Sol. for Snecific Industries

Action v

Test_An

ita (Edit access)

Finance

33%

Achieve excellence in financial management & accounting with regulatory compliance and improved margins. Achisw€’instantaneous financial insight at any time, from anywhere using best practices and machine learning

In Scope

automation, in place of excel.

(24/54) Accounting and Financial Close

(3/11) Advanced Accountiiig and Financial Close

(2/7) Advanced Financial Operations

(10/17) Cost Management and Profitability Analysis

(3/5) Enterprise Risk and Complian

Assess customers’
business requirements

and capture them into
business best
practices / scope items

e A
Priority:  High v Priority:  High v
: First v : First v " N "
Hiess L iz S Accounting and Financial Close -
Group Ledger US GAAP
Accounting and Financial Close Accounting and Financial Close - 2VA
J58 Group Ledger IFRS The central tasks of General Ledger
1GA accounting are to provide a
e cen_tral_task of g?neral el . . X comprehensive picture of external
accounting is to provide a comprehensive General Ledger Accounting provides a
overview of external accounting and comprehensive overview of external 0 Questions 0 Notes
accounting and accounts and supports
0 Questions 0 Notes
0 Questions 0 Notes
9 0@ » O ) » O
N\
Priority:  High v Priority:  High v
. L Phase: First v Phase: First v
Asset Accounting — Additional S| IS gseq st v
Depreciation Area
SHG Asset Under Construction Asset Under Construction -
This scope item is optional. BFH Group Ledger IFRS
1GF
This scope item enables you to manage
Assets under Construction (AuC). Assets Assets under Construction (AuC) are a
0 Questions 0 Notes under Construction are a special form of special form of tangible assets. They are
usually displayed as a separate balance
0 Questions 0 Notes
0 Questions 0 Notes
» ® o 0 ®
Priority:  High v
Phase:

First v

Event-Based Revenue
Recognition - Project-Based Sales

Event-Based Revenue

Recognition - Project-Based Sales

-IEpg

s N N
Priority:  High v Priority:  High v Priority:  High v
Phase: ~First v Phase: First v Phase: = First v
Actual Costing Asset Accounting Asset Accounting - Group Ledger
33Q J62 IFRS
. ; . . - 1GB
This scope item enables actual costing Asset accounting, a subsidiary ledger of
for material inventory. Initially, all goods the general ledger, is used to manage Asset accounting is a subsidiary ledger of
movements in a period are valuated and document fixed asset transactions in the general ledger and is used to manage
and document fixed asset transactions in
0 Questions 0 Notes 0 Questions 0 Notes
0 Questions 0 Notes
\ © VAN o 0@ /L ©
Asset Under Construction - Asset Under Construction — Automated Upload of General
Group Ledger US GAAP Additional Depreciation Area Ledger Entries

33G

Assets under Construction (AuC) are a
special form of tangible assets. They are
usually displayed as a separate balance

0 Questions 0 Notes

Event-Based Revenue

Recognition - Project-Based Sales
-1IS LAAD

5KF

This scope item is optional.

0 Questions 0

Event-Based Revenue
Recognition - Project-Based

Qanvirac

48l

In the normal course of business, there
may be transactions that take place
without being recorded in accounting and

0 Questions 0 Notes

Event-Based Revenue

Recoghnition - Project-Based
Qarvirace - IEDQ

Treasury Mana

Asset Accounting - Group Ledger
US GAAP

33F
Asset accounting is a subsidiary ledger of

the general ledger and is used to manage
and document fixed asset transactions in

0 Questions 0 Notes

Automated Upload of Manual
Entries via API

4CA

The bot automatically collects journal

entry templates from Microsoft Outlook,
extracts and validates the content, and

0 Questions 0 Notes

Event-Based Revenue

Recognition - Project-Based
Qanvirae . 11 AAD



< W SAP S/4HANA Cloud - Digital Discovery v

Assess the o

Digital Discovery Action v Test_Anita (Edit access)

START
Start
@ Start your discovery here!
BUSINESS CONTENT
Pre-selection packages
& Start with a preselection here!
LOCALIZATION & LEGAL ENTITIES
“ Localization
g' Select relevant countries
SCOPE SELECTION

“ Sourcing and Procurement
32% 35/110 in scope

Asset Management

S7% 4/7 in scope

R&D/Engineering

20% 7/35 in scope

Manufacturing

21% 28/136 in scope

Supply Chain
39/88 in scope

’ Sales
0,
36% 31/87 in scope

44%

integration

Welcome Anita Rajkovic Mravec requirements

Empower your business to Run Ahead with SAP S/4HANA Cloud — the world’s first intelligent cloud ERP suite. Accelerate and simplify the adoption of SAP S/4H,
business processes with the knowledge of being legally compliant in different countries. Many of the SAP Best Practices fo’SAP S/4HANA Cloud allow you to ru
in two-tier landscapes with your existing on-premise ERP System. Here you can select the applicable Scope Items and gzt detailed information from our Best Pr
questions to SAP and define your integration requirements with other systems. We will address these topics in a folloy“up meeting or during a Discovery Assessiticiic vwui notiu.

g best practice
same system) or
' own notes or

Learn more about: SAP S/4HANA Cloud

SAP S/4HANA Cloud is defaulted. Please select any other SAP LoB Cloud solutions applicable to your copipany:

SAP S/4HANA Cloud SAP CX SAP Ariba SAP Concur

=

SAP Analytics Cloud

SAP Fieldglass SAP SuccessFactors

SAP Business Technology Platform

Do you foresee any integration requiremen:s with other systems?

Integration Requirements +

S/4HANA Cloud Business Business Challenge Business Process

Area (Why?) (What?) Inbound / Outbound API

Supplier System

There are no integration requirements added yet.



Cloud-native Best Practices
to asses fit and to benefit from the many years of SAP industry experience

SAP Signavio Process Navigator link

= G swpiorme a ®o0 s Cloud native service integrated in ‘SAP for Me’
&ioms Sell from Stock (8D9) & i s | 8 providing insights about SAP’s process portfolio
& cotendar o v following a business and solution process-centric
il Reporting Versic .

. _ data model and design.

AR

&3 Finance & Legal Diagrams  UsedIn  Accelerators  Description  Solution Components  Country/Region Relevance  Industry Relevance  Solution Capabil > v
@ Portfolio & Products
:@ Services & Support Solution Process Flow (2)
— . Process models, process documentation, process

{3 Users & Contacts
BD9 - 01 - Sell from Stock

related implementation accelerators, country and
industry specific implementation scope.

|
J

My Areas

(@ Get Assistance

Process-related context data such as solution
components, roles, integration automation
information, applications along process flows and
supported solution capabilities

Legal

©

Status

p2 X2

Public 28


https://me.sap.com/processnavigator

Yes...ducks!



1. Look under your chair...and see if there you
find a package

2. If you are the lucky
participant...join us on stage

3. When | say “start”, open the package and
assemble a duck from the six bricks (60 sec.)



START




STOP




Only 6 standard Lego bricks allow you to
build 102,981,500 individual ducks.

More Lego bricks could be easily added.

It is also possible to create individual
solutions with standard building blocks while
being on your own transformation journey!

Which duck are we building together?




...............

L ACTUALIT.  ZiUNISTARrO  ERITELIS

\ \
1
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